David M. Franks

5604 S. 32nd ST. 
870-215-0022
Paragould, AR 72450
501-336-7350
  dmfranks@paragould.net
EXPERIENCE

Centrix Pharmaceuticals, Little Rock, AR


Professional Sales Representative, Jan 2009-March 2011

Responsible for providing physicians throughout Arkansas with detailed information on a variety of products centered around Women’s Health and Pediatrics.  Develop positive growth and maintain client base through intense details to medical professionals.  Enhance and develop skills in presentation, overcoming objectives or perceived drawbacks and successfully closing the sale. Position requires strong self-management, self-motivation and “team work”. 

105% to plan in 2009

100% to plan in 2010

Top representative for Covaryx Nationwide 2010 

Merck Pharmaceuticals, Jonesboro, AR


Professional Representative, Oct 2006-July 2008

Responsible for providing physicians in the North East Arkansas Area with detailed information of two nationally recognized pharmaceutical products.   Identifies key influencers in the customer environment and achieve designated physician call expectations, with a focus on top targeted physicians. Understand and address both business and scientific oriented needs of office based physicians, their staff, and other healthcare professionals.  Keep abreast of industry, customer and competitor forces and how they will impact both short and long term business results.  Thoroughly understand the dynamics within the territory (e.g., impact of managed care, hospital formularies, customers, competitors, patient demographics). Partner with counterpart sales representatives in overlapping geography.

Top 5% in Region for 2008

Increased Share 8% in 2007

114%  to plan with Zetia, 100% to plan with Vytorin
Cintas Corporation, Little Rock, AR

Sales Representative, June 2004- Oct 2006

Responsible for prospecting, qualifying, presenting, and selling/leasing uniform programs to Fortune 500 Companies and major accounts in Central Arkansas Area.  Provide strategic analysis of major manufacturing companies to fit uniform programs to their needs.  Responsible for marketing information management and product development solutions to high level executives and owners. Developed marketing plan for Flame Resistant Clothing.  Responsible for PowerPoint presentation, marketing information and prospective customer base.

Sales Associate, January 2004-June 2004.

Provide sales support for other representatives in territory.  Responsible for marketing plans as well as territory management tasks.  Duties included prospecting, qualifying, conducting cold calls, and presenting uniform and dust solutions to various companies in Central, Eastern, and Northeast Arkansas

AWARDS & ACCOMPLISHMENTS 

Generated $550K in new revenue in 4 months in abandoned territory

Turned Searcy territory from last on producer list to a Top Ten producer in 4 months

Currently #1 in Arkansas (5 reps), #1 in Central Plains Region (35 reps), Top 5% in Total Company (1300 Reps)
 Bankers Life and Casualty, Little Rock, AR
Senior Sales Specialist, May 2003-January 2004

New business sales representative responsible promoting senior Insurance and Investment opportunities.  Developed new relationships with potential customers through face to face presentation of products.  Serviced existing clients with new products available to them.

#1 in group for 6 weeks straight

Top Rookie Performer in group
EDUCATION

University of Arkansas, Fayetteville, AR
Bachelor of Science in Animal Science, May 2002 (4 Years)

University Scholarship, Animal Seat Scholarship

Financed 100% of education.

Vice President of Alpha Gamma Rho 1998-2000


Treasurer-responsible for all money transactions including budgeting, payments and collection


Planner-in charge of all publishing newsletters, alumni relations, and public relations

New Greek Council Representative
